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what I want my perfect  

 

______________________________to expect of me.  

 
This is the stage of your 

Plan where you shut the 

door on sacrifices, and 

suffering. You get to say… 

what YOU WANT your 

Perfect Customer to expect 

of you. 

The clearer you become in 

what YOU WANT your most 

perfect customer to expect of 

you, the easier it will be for 

them to manifest in your life. 

In Part 3, list and consider 

every detail that is important 

to you including, and not 

limited to, how activities and 

interests, your availability 

physically, emotionally, 

mentally, and spiritually, 

your financial status, etc. 

Remember, your Perfect 

Customers want for you 

what you want.  

That means getting 

SPECIFIC about what you 

REALLY want.  

This is the KEY that opens 

the door between you and 

what you say you want. 

 


